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REVOLUTIONARY; radically new or innovative; 
outside or beyond established 
procedure, principles, etc 

THINKING; to employ one's mind rationally 
and objectively in evaluating or 
dealing with a given situation
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SET TING THE SCENE

Investing in global markets has never 

been easier, with an increasing number of 

fund managers helping you access them. 

Clients want to access these markets in 

an efficient manner whilst ensuring their 

money is invested in accordance with 

their risk profile.   

It is the responsibility of the fund 

managers to generate positive portfolio 

returns. However, the adviser must 

ensure portfolios operate within an 

appropriate volatility range and do not 

expose clients to any unnecessary risks.

A fund manager’s interests are rarely aligned directly with a 

client’s specified risk profile.  Volatility in portfolios is not 

uncommon; the key is how you manage it!  

Every revolution was first a thought in one man’s mind.
Ralph Waldo Emerson
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WHAT IS  RISK?

Are you making your clients aware of currency risk?

How does your fund manager take currency risk into account 
and manage it within your clients’ portfolios?  

Over the last decade up to half of all 

portfolio returns have been derived from 

currency moves, rather than the asset 

allocation agreed with clients.  

How do you explain 50% of gains coming 

from a type of risk that your clients were 

not aware of? 

What do you do when the currency trend 

reverses and your clients lose some of 

their original capital?

The FCA is closely monitoring the ongoing suitability of client portfolios. 

The risk of client complaints is real and the burden lies with the adviser not the 

fund manager. Fund managers should demonstrate how they manage currency 

risk and subsequently, the overall volatility of your clients’ portfolios. Advisers 

should be aware of the impact currency risk can have when recommending 

portfolios to clients.
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EFFECTIVE RISK MANAGEMENT

Our expertise is in portfolio construction 

and risk management across multi-asset, 

global markets. We manage low cost, risk 

progressive model portfolios designed to 

meet the long-term needs of investors.  

We mitigate currency risk to ensure that 

asset allocation is the driver of portfolio 

returns rather than currency fluctuations.  

More importantly, it also ensures that the 

volatility of the portfolios remains 

appropriate at all times.

Chief Investment Officer, Christopher Peel, oversees a research driven investment process. 

This combines quantitative, qualitative and operational due diligence across the passive 

and active fund management sectors.  

All portfolios within the Centralised Investment Proposition are set specific volatility 

parameters and are constantly monitored by our analysts. This ensures strict adherence to 

the criteria set by the Tavistock Wealth Investment Committee.

Asset allocation, rather than stock selection, is the key driver of risk and returns. We 

structure all portfolios accordingly by working with some of the largest risk managers in our 

industry such as BlackRock and Smith & Williamson. 

Thinking is the hardest work there is, which is probably the 
reason so few engage in it. Henry Ford
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ABOUT US

At Tavistock Wealth we manage £500m of 

assets on behalf of retail clients. Our 

services are based on a combination of 

traditional values and revolutionary 

thinking, producing ethical and 

consistent net returns.

We aim  to provide retail clients with 

access to institutional quality portfolio 

management at a retail price. We do this 

by working with some of the most 

successful risk managers in our industry.

Tavistock Wealth is a subsidiary of 

Tavistock Investments Plc, the UK wide 

financial services group. Currently 

Tavistock has over 300 financial 

advisers helping 70,000 private clients 

look after £4bn of investments.

Act as if what you do makes a difference. It does.
William James
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OUR PHILOSOPHY

THE BUILDING BLOCKS OF A REVOLUTION

“Firms need to do more to ensure that the composition of 
the portfolios they manage truly reflects the investment 
need and risk appetite of their customers”

 Source: FCA paper TR15/12 ongoing suitability of investment portfolios.
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REVOLUTIONISE YOUR BUSINESS

Speak with your Business Development Manager 
or contact us on 01753 867000

Email: thinking@tavistockwealth.com

For more information about Tavistock Wealth Limited or our investment products please write to the address below 
or email us at thinking@tavistockwealth.com

Tavistock Wealth Limited
1 Bracknell Beeches    Old Bracknell Lane    Bracknell    RG12 7BW    United Kingdom    +44 (0) 1753 867000

Registered Office as above

Tavistock Wealth Limited is authorised and regulated by the Financial Conduct Authority with Firm Reference Number 568089. Registered in England and Wales with Company Number 7805960. Tavistock Wealth 
Limited is a wholly owned subsidiary of Tavistock Investments Plc. This document together with any other attachments are confidential and may only be read, copied and used by the intended recipient. You 
should not disseminate, distribute or copy this document. If this communication constitutes a financial promotion under the rules of the FCA, its distribution may in some countries be restricted by law or 
regulation. Accordingly, anyone who comes into possession of this communication should inform themselves of, and observe the relevant restrictions. Tavistock Wealth Limited is not liable for any breach of such 
restrictions, or for any losses relating to the accuracy, completeness or use of information in this communication, including any consequential loss. Please always refer to the relevant fund prospectus or KIID.
 
Tavistock Wealth Limited has approved this as a marketing communication and it is for private circulation only, and in the UK it is directed to persons who are professional clients or eligible counterparties for 
the purposes of the FCA rules and it must not be distributed to retail clients. It does not constitute an offer to sell or invitation to buy or invest in any funds mentioned herein and it does not constitute a personal 
recommendation or advice on investment, taxation or anything else. The information and any opinions are based on sources believed to be reliable, but accuracy cannot be guaranteed. The value of an investment 
may fall as well as rise. Past performance should not be seen as an indication of future performance. This is for Professional Financial Adviser use only.




